Pro Understanding and Developing Business Models in the Globalisation Era

H Npdtaon A€iag cival onPaviikn yla Toug eNIXELPNPATIEG KABWE NePLlypdPeL Ta o@EAN NMou pnopouv va
npoodokoUuv ol neAdteg and ta Npoidvia Kal T unnpeoieg. Mia N neploodtepeg Npotdoclg afiag pnopei va
undpxouv yla éva npoidv N pia unnpeoia. H npotaon agiag anobidel afia péoa and Siapopa otolxeia, n.x.
ox€610, TN, AIToupyLKATNTA, KAM.

O okondg tng Evétntag Mpdtaon Aflag eival va BonbBAoEL TOUG ENIXELPNPATIEG KAl TG €talpeieg va
avayvwpioouv TI§ Npotdocels a&iag, ol onoieg eival onPavtkeég yia toug Nieavoug NEAGTES ToUG.

KaBoplopdg tng évvolag Mpotaon Agiag

Oplopog Twv otolxeiwv g Mpdtaong Agiag

KaBoplopdg tunwv Npdtaong Agiag

TonoBétnon tng Mpdtaong Agiag oto enXelpNPAtikd Poviéno
MNapabdeiypata and pepikég noAu dnpoglAeic Npotdoelg Agiag otnv ayopd

EntAoyn g No katdAAnAng Mpdtaong Agiag yia tnv kavonoinon Twv NEAaTwyV

MIKpOPEDQIEG ENIXELPNOELG
ENwxXelpnpPatiké poviéAo
Képbog

ToKog

Juvdaepela

Alapoponoinon
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Mia npdtaon a€iag sival pia dnAwaon nou anavid otnv epwtnon: «Mati» kanolog 6a énpene va ouvepyaoTel
padi oou;

H npdtaon aiag AEN EINAI éva kivntpo, pla niacdpikn gpdon n pia tonobétnon.

Ma va avadoyloteite Tnv npotaon agiag, NpéneL NPWTA va okePOEiTe TG akOAOUBEG NTUXEG:

* Na avayvwpioete 6Aa 1a opéAn Nou NPooPEPEL TO NPOidV oag.

© Na neplypdyete Tt KAvel autd ta opéAn noAvtpa.

¢ Na avayvwpioete ta kUpla NpoBAnKata Kal avaykeg Twv NeAatwy oag.

¢ Na ouvdéoete auth Tnv aia pe ta npoBANPATa Kal TG avaykeg Twv ayopaotwy odag.

* Na dlapoponolnBeite wg 0 NPOTIPHWHEVOS NAPOX0G auTng TnG agiag.
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Mia eUkoAa Katavonth Kal avayvwpiotlpn npdtacn agiag cival noAU onPavtkn 0to oNPEPLVO KOGHO Ornou
ol dvBpwnot BopBapdidovtal pe pia nANBwpa NANPOPOPLWV and pia noikiAia NNywv ota Péoa kat onou
undapxouv NoAudplBPoL aVTaywVIoTEG YIa PLa ENXELPNPATIKA £TalpEia.

O1 NeTUXNPEVES PipPES SnPloupyoUV TIG POVadIKEG Toug NPotdoelg agiag npLv TNV £i0060 Toug otnv ayopd Kat
oxe61AJouV TIG ENIXELPNPATIKEG TOUG AEITOUPYiEG oUPPwVa PE TG Npotdoslg agiag toug.

Nedtnta
Andébdoon
E€atopikeuon
IX€610
Mdpka/Kupog
TR

Meiwon kdotoug
Meiwon piokou
MNpooBaoipdtnta

Aveon/ Xpnolpotnta
Baoika otoixeia tng Mpdtaong Agiag

MEPIKEG BLEUKPLVIOELG:

Anddoon - n kKaAUtepn anddoon éxel UNAPEEL ONPAa Katatebév yia NoAAéG NPOoPOoPES NPOIOVIWV PE
TNV NAPOoS0 TWV XPOVWVY, PE TIG NEPLOCOTEPES BloPNXAVIieG va KATaPEPVOUV va EUNPEPOUV YIa SEKAETIEG
He ekBOOELS TwV (Blwv Npoidviwy pe BeAtiwpévn anddoon.

E§atopikeuon - 0L KATAVAAWTEG TOU OAPEPA NIOTEUOUV OTNV NPOCWIIKA €KPPACN KAl TOV ATOPIKIOPO.
MNeplpévouv ta npoidvia nou Xxpnaolponolouv va ival ENEKTacn NG NPOoWNIKOTNTAG TOUG Kal éva Péco
HE TO onoio pnopoUv va enKoIVWVNOoOoUV TIG a&ieg TOUG Kal TIG NPOTEPALOTNTES TOUG OTOV KOGHO.
Meiwon piokou - 000 PIKPAOTEPO TO PIOKO Mou Ouveéetal Pe tnv ayopd evdg nNPoidviog A piag
unnpeaiag, 1éoo peyadutepn agia AapBdavel o neAdtng and autd. Mia peiwon Tou piokou nou oxetidetal
HE TNV ayopd Npoo@EPEL NPEPia oTov KatavaAwtn.
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MNpoo@époviag pia kadn npdtacn agiag, ol etalpeieg pnopouyv va:

Mapéxouv otoug NeAdTEG TOUG KATL Povadikd, ouvenws va dlagoponolnBolv Kal va aughoouv 1o
aVIayWVIOTIKO TOUG NAEOVEKTNA.

Augnhoouv tnv NoLOTNTA TwV NPOoIGVIWYV Kal TwV UNNPECLWYV TOUG.
Kepdioouv pepiblo ayopdg.

BeAtlwoouv tn Agltoupykn Toug anodotikdtnta.

Aettoupylkn a€ia - péoa and ta «pdtia»
Xpnpatukn agia — péoa and 1o «noptoPol»

Kolvwvikn agia - péow g anodoxng and toug adAAoug

WuxoAoylkn agia - péoa and 11§ ekPpdaocelg, Ta ouvalobnpata

MNoAitelakn agia — péoa anod 1o cuAAoyikd OpeAog
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H npdtaon aiag 6a npénel va AGBeL unownN TIG NAPAKATW NTUXEG OXETIKAG PE:

¢ To npoidv (o@EAn, epneLpieg, XapaKINPLOTIKA)

¢ Tov neAdtn (emBupieg, avaykeg, @éBoug)

Value Proposition Canvas
Product Customer

. What does it
Benefits feel like to use

your product?

T —S

Experience

Features
Company: What do peaple
. et
Product Substitutes
Ideal customer:

Baszed on the work of Steva Blank, Clayton Christensen, Seth Godin, Yves Pigneur and Alex Osterwalder Released under creative commons license o encourage adaption and iteration. Mo nghts asserted.
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Ma va npoo@épete npdtacn afia¢ uwnAng noldtntag, €ival anapaitnto va anavinoele T Napakdtw
epWTNOELS (BA. Zxnpa)

WHAT CUSTOMERS?

9 What end users? \ / © Which products?

o What channels? o Which features?

WHICH NEEDS?

o Which services?

WHAT RELATIVE PRICE?

© Premium? Parity? Discount?

®

© Finding a unique value proposition usually involves
a new way of segmenting the market

o A novel value proposition often expands the market

(ref.: https://www.isc.hbs.edu/strategy/creating-a-successful-strategy/pages/unique-value-proposition.aspx)
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H Npoétaon Agiag tng Nike
NpooBaoipdtnta
Kawvotopia

Mdpka/Kupog
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H Npdtaon Agiag tou Netflix
o ‘Aveon
¢ MowkiAia entAoywv

©  AVIaywVIOTIKN TIPN
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Uber - O Mo E§unvog Tponog va KukAogopeig
“Me éva ndtnpa to autokivnto Bpioketal pnpootd cou”
"0 06nyodg oou &€pel akplBwg Nou Ba o nael”

“H nAnpwpn yivetal xwpig petpntd”

UBER Ride  Drive FINDACITY  HELP  SIGNIN

Tap the app, get a ride

Uber Is the smartest way to get around. One
tap and a car comes directly to you. Your
driver knows exactly where to go. And
payment is completely cashless.

.
|==

MORE REASONS TO RIDE  »

AvtinapaBétel dpeoa TNV TUNIKN ePNELpia Tou va naipvelg 1agl — xwpi¢ TNAEPWVIKEG KANCELG o€ abldpopoug
unaAAnAoug, Xxwpig NepinAokeg oUNTNOELG PE ayXwPEVoUG Tagitdndeg Npoonadwvtag va eENYNOELG Nou BEAELS
va nag, Kalt Xwpig ayxog yla «PiAd» n av €xelg apketd Petpntd oto nopto@ddl cou. Autd evioxuetal and 1o
EUNVEUCPEVO PNAVUPA OTNV KOpUPN TNG apxikng oenidag tou Uber, nou dnAwvel 6t «H pépa oou avnkel o€
goeva.»
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H MNpdtaon Agiag tng Amazon

“Na yivel n nNio NeAATOKEVIPIKN €talpeia Tou kdopou, énou ol neAdteg Ba pnopoulv va Bpouv Kal va
avakaduyouv otbnnote BéAouv va ayopdoouv d1adiktuakd, npoonabwvtag Navia va NpooPépeEl
OTOUG NEAATNG TNG TIG XaPNAOTEPEG TIPEG."

“H Npoétaon Agiag twv KFC

“Mpoopépouv Pla govadikn yeuon N Pla «JUOTIKA cuviayn» yla tnyavntd koténoudo”

SLELPL LT LR

!
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Ava@popEg

© Value Proposition Canvas [accessed 21.09.2020]
https://www.peterjthomson.com/2013/11/value-proposition-canvas/

© Value Proposition Canvas [accessed 21.09.2020]
https://www.strategyzer.com/canvas/value-proposition-canvas

¢ Nwg va ypdyete pla npdtaon agiag [accessed on 20.11.2020]
https://www.helpscout.com/blog/value-proposition-examples/

* Nwg va puagete pra Web Startup [accessed on 20.11.2020]
https://steveblank.com/2011/09/22/how-to-build-a-web-startup-lean-launchpad-edition/
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