Pro Understanding and Developing Business Models in the Globalisation Era

KdBe blaxelplotng npénel va aoxoAnBei pe tn dnpiloupyia evég KapBa EnwxelpnpatikoU Moviédou, €161KA pe
10V KaBoplopd twv Baoikwv 6pactnplotntwy Kabwg eival BepeAlwdelg waoTe va entteuxbouv ol avapevopevol
otoxol. Ol eNIXELPNPATIKEG SpacTNPLOTNTEG NEPLAaPBAvOUV TN ANYN aNOPACEWV OXETIKA PE TIG AELTOUpPYIES, TN
dloiknon, TNV napaywyn, tnv eniduon NpoBAnpAtwy, T0 PAPKETIVYK KAl TNV ENLKOLVWVIa PETAU Twv NeEAATwV.

O1 Baolkég dpaotnplotnieg Sev pnopouv va eival opoldpopPesg, kabwg aAdddouv avadoya Pe tov TUMNo InNG
dpaotnpldTntag Kal TG AsItoupyieg nou enttedsl. Katd ouvénela, poAig oplotolv kaBopidovial ano TG avaykeg
Kal Toug peAndovtikoUg otdxoug NG enixeipnong. Mpilv t€Bouv ol BaolkéG dpaotnpldTnTeg, oL SLAXEIPLOTES
NPENEL va KAVoUV €évav E0WTEPIKO £AEYX0: EKTIPNON TWV PECWV NApaywyng toug, 6pactnplotnieg eniAuong
npoBAnpdtwy, NAatPoppes, biktua kal divoviag onpacia otn ox€on NoU £XOUV PE TOUG NEAATEG, GTOUG ONoioug
€NIKOLVWVOoUV TNV Npotacn agiag twv npoidviwy toug.

0 okondg autng TNG evotntag €ival n kaAUTEPN KAtavonon Tou TPNPATOC Twv Baoikwv ApactnploTNTwy OTo
KaPB3 enixelpnpatikoU PoviéAoU woTe va Pnopeite va dounéwete pe autd péoa o€ €va eNXELPNPATIKO NAdvo.

210 tT€A0¢ aUTNG TNG £votntag, Ba siote os 6€on va:

opidete TNV évvola twv Bacikwv 6pactnpLloTATwWY,
anaplBpeite ¢ Baolkég SpaotnplotNieg Pé€oa otnv enixeipnon,

anaplBpeite TI¢ oXeTkéG Baolkég SpaocTNPLOTNTEG MOU ANAltouvial yia TNV eniteuén Twv OTOXwWV Kal
OKOMNWV Lag eNxeipnong,

e€nyeite Tn onpaocia twv Baoikwv dpacTNPLOTATWY OTOV 0pLoPS TNG NPOTAcng agiag,
e€nyeite Tn oxéon petagu twv Baoikwy dpactNpLlOTNTWV Kal tNG Npdtacng agiag plag enixeipnong,

EMNIKEVIPWVEDTE POVO O€ OpLOPEVEG BAOLkEG SpaatnplotnNteg, cUPPWVA Pe TNV Npotacn agiag.
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Apaotnplétnteg
Alapoponoinon
MeAdteg

MNpdtaon Agiag
Avapevépevol Ztoxol

AVTayWwVIOTEG

OL Baolkég 6paotnNplOTNTEG €§NyoUV TL KAVEL PIa €Talpeia, noleg KUpLeg dpaoctnpldtnieg ektedouval
péoa oOTovV Opyaviopd wote va npaypatonolnbolv kal va dnploupynBouv PakponpOBeopeg poég
€006wWV.

H a€loAdynon twv Baoikwyv dpactnplotntwy neplAapBdvel tnv évapén and pla eowteptkn avaduon. Ot
Slaxelplotég Npénel va avapwtnBouv: Motég SpaoctnpldTnTeS €ival anapaitnteg yia pla kaAn npotaon
atiag;

O1 Baolkég dpaotnpldTnNteg NPENEL va eNKeVIpwBoUV otn dnploupyia povadikng agiag.

Ol Baoikég Apaotnpldtnteg anoteAoUvial ano Ti§ KUPLEG AEITOUPYIEG Nou ekteAoUvtal and pla entxeipnon pe
KUpLo oKono 1o KEPSOG.

‘Otav kabopidete TG KUPLEG SpACTNPLOTNTEG PIAG ENIXEIPNONG, Ol NAPAKATW EPWTINCELS Pnopel va ¢gavouv
XPNOLYEG :

MNoleg €ival ot No Baolkég evépyeleg Nou analtouvtal yia tn dnploupyia eveg npoidvtog/ unnpeaiag;
MNoto eival To Baotkdtepo otolxeio yia tn dtavopn evog npoidvtog/ unnpeoiag;

MNote¢ 6paoctnplétnte 6a pnopoucav va otnpifouv ™ dlATAPNON TwV NEAQTEIGKWY OXECEWV
(e€unnpétnon, epnelpia, K.An);

Moleg 6paoctnplotnteg ival BepeAlwdelg yia TG poég NeAatwy (gniotoolvn, NIOTWTKS OpLo, ypnyopn
nANpwUN);
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Otswpntiko MNAaiolo

Ytov KapBd Enwxelpnpatikou MoviéAou, ol Baoikég Apaotnpldtnteg Nou eKteAEl Pla etalpeia enikevipwvovtal
OTIG NEPLOXEG: AELTOUPYIESG, PAPKETIVYK, Napaywyn, eniduon npoBAnpdtwy, diktua, olkovopika (A Sloiknon).
Ztnv enopevn dlapdvela avanuetal KABe Neploxn AENTOPEPWS.

EXEBIAOTAKE Yuat EYEBIAOTNRE aTIG: Hyepopnvia: m
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MNepLypapn Baocikwv Apactnplotntwy
o NEITOYPFIEZ: o1 sowTtepIkEG S1adlkaoieg NG epyaciag piag talpeiag.
©  MAPKETINFK: npowBnon, kapnavieg, dlapnpioelg, kavaaia yia tnv npowdnon tng npdtaong agiag.

o MAPAMQrH: ouvééetal pe tg Baolkég Aecttoupyieg yia tnv napaywyn tng npotacng agiag, n.x.
oxe61a0POG, KATAOKEUN.

¢ ENIAYZH NPOBAHMATQN: peActeg petpnocwy, eknaidsuaon yla BeATIWOELG.

¢ AIKTYA: 6nou n €talpeia pnopei va evioxUoel Pia otevotepn napn pPe toug neAdteg, n.x. xpnon TMNE
KAl PEOWV KOLVWVIKNG SIKTUWONG.

©  OIKONOMIKA: spnopikoi Aoyaplacpol, NAEKTpoVIKA Kataothpata.
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AUTEG oL NepLoXEG eival NoAU onpavikég kabwg e€aopanidouv TNV avdntugn plag etalpeiag. Enopévwg, eival
anapaitnto va éiacpaniotei 0t tpéxouv kal Slaxéovial o€ 6Ao ToV Opyaviouo.

Avddoya pe tn 6pactnpldInNTa Plag £1alpeiag, CUYKEKPIPEVEG SPacTNPLOTNTEG ENKPATOUV O OXEON PE AAAEG,
Mn.X. Ol OIKOVOULKEG €Talpeieg Ba ival nio evepyég otnv eniduon npoBAnpdtwy and étu otnv napaywyn.

Apa, ol Baoikég 6pacTNPIOTNTEG PNOPOUV VA XWPLOTOUV O 4 UNOKATNYOPIEG:

KUpleg 6paotnplotnteg  Zxetidovial KUpiwG Pe TN Snploupyia twv anoteAeopdatwy.

YNOOTNPIKTIKES Yxetidovial pe TNV Napaywyn anotedeopdtwy (N.x. Kataypaen apxeiwv)
dpaotnplétnteg

ZUVTOVIOTIKEG Alao@dnion tng subuypdpplong oto BaBpd éviagng avdpeca and KUPLEG Kal
dpaotnplétnteg UNOOTNPLKTIKEG

ZTPATNYIKES Ektipnon tng €uBUYpPAPPLIONG KAl TNG avdykng yla aAdayég, oxetidovial Pe to
dpaotnplétnteg €€WTEPLKS NePLBAAAoV (N.x. kavanila lavopng, NEAATELOKEG OXETELG, K.AM.)

AapBdvovtag undyn TIG NPoNyoUPEVEG Katnyopieg, npénel va 600el onpacia oe duo onpavtikéG Baolkég
dpaotnpldtnteg otav epyddeote pe KapBa Enxelpnpatikou Moviénou:

Awaxeipion AAucidag Ave@obdlaopou - auth N NTUXN PNaivel 0To Naixvidl Pe TNV avayvwplon Twv
BaolkwV ouveEPYATWV Kal Twv Baolkwv népwv. H Siaxeipion aduacidag avepodlacpou Ba npenel va
elval onpavikn og évav opyaviopod, NPokelPEVOU va SlacPanlotel N ouvepyaoia Pe ToUuG 0waotoug
Baolkoug ouvepydteg yia va napaxbei n kaAutepn npdtaon agiag.

Avdantu§n AoyloplkoU - ol 61a61kacieg AoylopiKoU €xouv WN@LOMOIACEL Ta CUOCTAPATA noAdwv
etalpelwv. To Aoylopikd unoAoylotwyv BonBd otn dlaxeiplon dAwv Twv KOPPATIWV Plag enxeipnong
nou NPENEL va AEITOUPYNOOUV Kal va tpéCouv. Mpénel va 600¢i 16laitepn npocoxn oto av ol 1adikaocieg
Ba NpéneL va eival EOWTEPIKEG N ECWTEPIKEG KAL TL £i60UG cuvepyaoieg Ba npénel va avantuxBouv.
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Av oxedlddete va avoigete pla odokaivoupla kaPetépla, Npénel va BeBalwBeite 6Tl Npoxwpdte oTI anapaitnTteg
Baolkég dpaotnplotntes. AutéG neplAapBavouy:

Anploupyia pevou,

MNpowBNon NG VvéaG KAQETEPLAG, OXedIAOPOG
dlapnpicewv kal npoidévia npowenong,

MapakoAoUBNON TNG IKAVONoinoNg Twv NEAATWY,

AlatipNoN TwV TAKTIKWV NeAaTwV (o€ nepintwon
nou 81aBétete NGN £Pniotoug NeAATeC),

MéEtpnon NG LKAVONoiNoNG TwV XPNOTWV.
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Avaduovtag ta péoa napaywyng, tnv eniducn npoBAnpdtwy, ol NAaTPOppES Kal ta diktua eival onpavtko va
AN@BoUV undyn yla tov Kaboplopd Twv Baclkwv pacTNPLOTATWV.

‘Otav kaBopidovtal ol Baolkég dpactnpldTNTEG, 0 ANWTEPOG OTOX0G €ival va oag BonBNAoeL va avakaAUuyete
noteg dpaotnplOTNTEG XPELAJEOTE NPOKELWEVOU va dlapoponolnoste tnv Npdtacn agiag oag N TG UNNPEeCieg
0ag and auTEG Tou aviaywviopou. Autd eival onpaviikd yia va napadwaoete enapkweg tnv npdtaon agiag.’Otav
divete mpoooxn oto TPNPa twv Backwv Spactnplotntwy, ota nAaiold twv Bacikwv 81adlkaclwy Kat
AsItoupyLwv, AGBeTe uNnOYn Toug BaolkoUg NOPOUG KAl CUVEPYATEG 0AG WOTE VA NPOXWPNOETE NPOG Ta ENOPEVA
BApata nou nepléxovial otov KapBa enixelpnpatikol poviédou, Piag kat éAa sival aAAnAévéeta.

Ma napdadelypa, otov KapBa Enixelpnpatikol Moviédou, ol Baolkég dpaotnpldtnteg anotedolv T yépupa
avapeoa otnv npoétacn agiag kal tg neAatelakég opdadeg, dpa 6a npénel va iote npooavatoAlopévol Npog
TOUG NeAdTEG OTaV KIVEIOTE NPOG TO TPNHPA TWV NEAQTEIAKWY OXECEWV.

O1 Baolkég 6paotnplotnteg kand Ba ntav va avabewpouvtal cuxvd.
MNaipvovia¢ wg napddeypa to Netflix, n etaipeia ekivnoe T1g
dpaotnpldtnteg TNG pe tn dlavopn DVDs. H etaipeia and tote éxel

anopakpuvBlel and autd 1o KaBeotws, oTpEéPoviag TG Baoikég NG
dpaotnpldtnteg Npog TN dnpLloupyia VEou NepLEXOPEVOU.

Nw¢ pnopeite va avayvwpioete 1g Baolkég oag dpaotnplotnies; Eotidote otnv Npotelvopevn Aiota.

MNpoodlopiote TG otpatnyikég oag dpaotnpldtnteg. H etalpeia oag Ba deopeutel oe pla oelpd
51a61Kkaclwv Kal 6pactnNPLlOTATWV NPOKEIPEVOU va Soudéwel owotd, wotdoo, Sev eival 0Ag auTEG
OTPATNYLKEG.

YKepOeite Tov KapBd Enxelpnpatikol MoviéAou Kal enikevipwOeite otoug Baolkoug oag ndpoug Kal
OUVEPYATEG. EVIONIOTE Ta OTOIXEI@ NOU TOUG OUVEEOUV PE TNV ENXELPNPATIKN 0ag 1&€a, kaBwg autoi
elval nou Ba gekaBapioouv noleg sival ol Baolkég oag SpaocTnPLOTNTEG.

Algtnpnote 10 anAd KAl PNV 10 OKEPTeoTe unepBoAlkd. =ekivnote and tnv npdtacn agiag oag
avadoyloteite 1o nedio Ikavotntwy oag. Mola ival n Kupiapxn neploxn ano Tig Napakdtw: AEIToUpPYIiES,
HAPKETIVYK, Napaywyn, eniduon npoBAnpdtwy, diktua, OlKOVOUIKA;
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Autd e€ival éva napddelypa twv névie Baolkwv
dpaotnplothTtwy Nou epappddovial and tnv Amazon, Kal
N ouvepyia avdpeoa o€ autoug Toug napdyovieg amazon
oupBdAdnel otnv LOXUpN Napoucia Tou KoAooooU OTIG N’

NAaykOOoPLEG aYOpPE.

Yndpxouv €€l Baoikég Spaotnpldtnteg otov KapBd Enxelpnpatikol MoviéAou. Qotdoo, n napaywyn dev eival
onpavukn Baolkn 6pactnpldtnta otnv NEpintwon tng Amazon.

EtriAuon TrpoAnpaTwyv:
gival pia utrnpeoia
TTapAddoong OTO OTTITI TTOU
ETTITPETTEI OTOUG KATAVAAWTEG
va ayopAoouv TTpoiovTa
OUUPWVA HE TIG AVAYKEG TOUG

AgiToupyigg: n o
QTTOONKEUON KAl TA Oikovopika: gival pia
AOYIOTIKG GUGTAHATA Eival OIadIKTUOKN TTAATQOPHA
ONMAVTIKEG AEITOUPYIES Tou Baciletal oTIg
YIO TNV KATnNyopIoTroinon UTTNPETIEG I’])\&EKTpOVIKOU
TWV ayabwv oTIg gUTTOpPIOU
QATTOBNKEG
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MNapadsiypa - Baoikég ApactnPLOTNTEC YA TO NAEKTPOVLKO EPNOPLO

2€ éva NAEKTPOVIKO EPNOPLKO Katdotnpa, ol Baoikég dpaotnpldtnteg NG etalpeiag 6a eouddovial Kupiwg otn
ouvtApnon tng LlotooeAidag:

--<=

MNapadeiypata xat Kadég npaxtikég

Baowkég Apaotnplotnteg otnv Epeuva & Avantugn (E&A)
O1 Baoikég dpaotnpldtnteg Baoidovtal otnv kUpla dpactnpldtnta tng €talpeiag.

O topéag ‘Epeuva kat Avantuén ival pia Baotkn dpactnpldtnta n onoia cuxvd napaykwvidetal, aAnd sivat
uyiotng onpaciag yia stalpeieg kKaAAuvTIkwY N etalpeieg TNE, kKaBwg ouvbéovtal pe SpacTNPLOTNTEG OXETIKA
HE To oxedlaopd, TNV Napaywyn, Kat Ti§ NwANCELS.

Ma 1o Adyo autd, autég ol etalpeieg Ba npénel va otiddouv ot akdéAouBeg Baolkég 6pacTNPLOTNTES:

° Mapaywyn: oupnepiAapBdvovtal to ox€6l10, N avdntuén Kal N ekkivnon VEéwv NpoiovVIwv N
nAatpoppwv/ unnpeotwv. Auth ival n kupiapxn Bacikn SpacTNPLOTNTA AUTWV TWV ENIXELPATEWV.

©  MApKETLVYK: £ViOXUon Kal NpowONnan TNG avavéwong TwV NPoidvIiwy/ UNNPECLLV.

¢ OLKOVOMIKG: ouvEéovTal Pe TO0 NAEKTPOVIKO epndplo Kal ta AoYLOTIKG ¢nTApata.
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Zuvbéovtag TNV Napaywyn Pe TNV €pEUva Kal tnv avantugn, n avdduon twv Bacikwv 6pactnplothTwy Plag
enxeipnong pnopei va avantuxBel nepaltépw otig Napakdatw KUPLEG SpactnplOTNTEG:

‘Epeuva npoidvtog: MNplv TNV Napaywyn £vog vEou NPoioviog, NpéNEL NPWTa va NnepAcel and to TUAPa
€pEuUvag kal avantugng to onoio 6a afloAoynaoel Tt Npoadokouv ol neAdteg and autd, ta KOoTN Tou
npoidévtog, K.An.

N£o npoidv: Ztnpidel TNV Napaywyn evog oAoKANPWTIKA VEOU Npoidvtog.

AvaBabpiosig npoidviwyv: To Tpnpa E&A npénel va AdBelL undyn tnv avaBddpion twv npoidviwy, pe
Bdaon G augavopeveG AVAYKES TWV KATavaAwtwy A TG VEEG NPOTACELS agiag TwV VEWV E1l0aYWYWV OTNV
ayopd. O1 avaBabpioelg éxouv w¢ otdxo TNV eniduan NPoBANPATwWY NOU £Xouv OXéan PeE Ta npoidvia.

’

EAcyxoL notdtntag: O €talpeieg dle€dyouv nolotikoUg eAgyxoug N dntdve and tnv opdda Ttoug
dlao@dniong notétntag va aflodoynoouv av 6Aa ta npoidvia tnpouv ta npdodtuna noltdtntag Ing
etalpeiag.

Kawotopia: To tpnpa E&A eival ungelBuvo yia tnv napakodoUBnon twv VEWV TACEWV KAl yla Tnv
Kalvotopia twv Npoidviwyv o€ pla npoondbela va dlacpanicouv 6t ta npoidvia toug cupBadidouv pe
TG TPEXOUOEG TACELG.

To LinkedIn €ival to nio yvwotod enayyeApatiko diktuo yla avadntnon £pyaciag Kal OXETIKEG SpacTNPLOTNTEG.
Me tnv ndpodo tou xpdvou éxel dnploupynoel pla npdtacn agiag nou otoxeUel 0ToUG NeAAteS, e0Tiddovtag
KUpiwg oto dlapolpacpd/ napoxn enayyeAPATIKWY SUVATOTATWY KAl EUKALPLWV TO0O0 YIa TOUG £pY0SOTEG 600
Kal yla toug unanAnAoug.

ZUPQwva e TG £€L Baolkég Spaatnplotnteg, to LinkedIn B€tel wg npotepaldtnta ta diktuag, plag Kat eivat €va
HEOO KOLVWVIKNG SIKTUWONG, KAl N avdntugn nAatgOppag avanaplotd tov KUpLo otdxo, Nou €ival n avantugn
HLag ENayyeApPatikNg KovoTNTag.

Alaxeiplon enayyeApatikwy Npo@iA kat BLoypa@ikwy Kal n avantugn evog Kalvotopou enayyeAPatikou
SIktuovu,

ZUvbeon NNYwWV Kal KoLvoU-0Ttdxo PEow TNG AIToupyiag Npoapopds epyaoiag,
Entkolvwvia pe 10 owotd Kowo,
API kaL Widgets (cuotnpata nou Napéxouv AELToupyieg 6nwe N anootoAn Pvnpdtwy, oudNTACELS),

Yuvexng Kalvotopia yia tnv avantugn nAatpoppag.
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