Pro Understanding and Developing Business Models in the Globalisation Era

KdBe etalpeia xpelddetal pla oTpatnylkn OXETIKA JE TOUG CUVEPYATES YIa va AEIToupyel enttuxnpéva. Baaotkoi
OuUVEPYATEG €ival 6AoL oL e§wteplkoi ouvepydteg (AvBpwnoL Kal €talpeieg) pe toug onoioug douAgvel pia
enwxeipnon yla va dlaopaniosl tnv NTUXia Tou ENXEPNPUATIKOU POVIEAOU.

0 okondg NG evoTNTag Twv Baoikwy cuvepyatwy £ival va unootnpidel Toug S1EUBUVTEG KAl TOUG ENLXELPNPATIES
WOTE va avayvwpidouv oTpatnylkoUg ouvePYATEG YIa TN OWOTN AEITOUPYia TNG ENIXE(PNONG Kal va eveappuvel
TN Snploupyia Kolvng ouvepyaaoiag.

210 t€A0¢ auTNGg TG evotntag, Oa siote o B€on va:

avayvwpidete TNV évvola Twv BaoiKwy CUVEPYATWV
KATNYOPLOMNOLEITE TIG KUPLEG CUPPWVIEG OUVEPYADIAg Pe aVIioToIXa NAEOVEKTNPATA KAl JELOVEKTNPATA

avayvwpidete toug BaolkoUg ouvepydteG nou Ba unootnpifouv TG Asttoupyieg tng etalpeiag/
enxeipnong oag

avaAUuoete TN oNPacia twv Baolkwv CUVEPYACLWV YLa VA LKAVOMOLEITE TIG aVAYKEG TwV NEAATWV
€ENYNOETE TN OXEON PETAEU CUVEPYATWV WOTE va dnploupynBei Kowvn agia

avaAuoete 10 pOA0 TwV BACIKWY CUVEPYATWV

ENLAEEETE TOUG KATAAANAGTEPOUG OUVEPYATEG YIa VA PELWBOUV oL SIKEG 0aG eAgeiYelg

opliogte 6poug yla pla cup@wvia and tnv onoia 6a enw@eANBel N etalpeia

Etalpeieg/ enxelpnoelg
Juvepydrteg
YuvepYaoieg

YUpnpaén
MNpopnBeuUTES
AviaywVIoTEG
Yuppaxia

Epniotoouvn
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XTIZONTAZ ZTPATHrIIKEZ ZYNEPrAZzIAZ

0 pdAog TNG ENKOLVWViag

Mla enIXelpNPATIKA ouvepyaocia anattel pla ouppaxia nou anaptidetat and duo pépn, N onoia yevikda 6a
Slénetal and éva oupBdnalo N Pla cupPwvia. Ze KANOLEG NEPINTWOELG Ol CUPPWVIEG €ival xanapég ox€OELg
Onou ta péAn eival oXeTlkd ave€dpinta petafy TOuG, eVw AAAEG OXEOELG €ival MIO AMOKAELOTIKEG, Kal
UNodelkvUOUV €va aUVoA0 OUYKEKPLUEVWV BECPEUOEWY, OTIG OMOLEG OL CUVETALPOL UNOKELVTAL.

O Baolkdg napdyovtag yia tnv entdoyn Tou KataAAnAdtepou ouvepydtn €ival n enikolvwvia. OL ouvepydteg
npénelL va cuvtovidovtal kal va douAgvouyv Pe tov iblo tpono.

‘Evag ouvepyding B6a npénel va cupnAnpwvel Ti§ 6e§ldtnteg 0ag kal va eival éva a§lénioto npdowno, 1o va
UNOTIPACETE TOV TPONO LE TOV ON0(0 CUVEEEDTE PE TOV CUVEPYATNH 0ag gival éva @oBepd AGOoG.
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Pro Understanding and Developing Business Models in the Globalisation Era

Baolka otolxeia os pLa ouvepyaoia.
Yndpxouv kdnola KUpLa otolxeia nou npénet va AngOoUv undyn katd th SnPloupyia ouvepyaciwv:

Zageig Zuppwvieg Zuvepyaoiag: Eival onpavtikd va opidovial cagei cupPwvieg cuvepyaoiag yia
1a epgnAgkOpeva pépn. OL dpactnpldTnTeG Kal ol pAAoL TwV CUVEPYATWV NPENEL va pubpidovral.

KaBopidovtag MNpoodokieg: ‘Otav opidetal pla ouppwvia, ol eNIXelpnpPatieq 6a NpénetL va ppoviicouv
va polpadoval TG Npoodokieg Toug eAcUBEPQa Kal avolxtd, kabBwg autd Ba BonBnoel va anopeuxBouv n
oUyxuon Kal ta napdnova apyotepa.

Katdotaon win-win: OL ouvepyaoieg eival uyleig kal Blwolpeg povo edv undpxel opatd kEPSOG Kal yila
1a 6U0 pépn, ENopévwg, Katd th dNPLoupyia plag eTalpikng oxéong, Npénel va BeBalwBeite 6Tt ol Baoikol
ndépol Kat ol 6pactnplOTNTEG TOU cuvePYATn oag yepidouv ta Keva oag.

Enmtdoyn Zuvepyaowwv: Oplopéveg ouvepyaaoieg pPnopei va gaivovial enikepdei¢ Bewpntikd, aAAd
anotuyxdvouv otnv npdgn. EnwnAgov, ol adAayég OTO ENIXEIPNPATIKO NAadiolo pnopei eniong va
KAQTaoTNOOUV KANOLESG ENXELPNPATIKEG CUVEPYAOIEG AOXETEG. Z€ TETOLEG NEPLINTWOELS, £(val ONPAVTIKO va
TEpUATioETE YPAYOPAa AUTEG TIG OUVEPYACIES yIa va ano@UYETE NEPALTéEpw onatdAn Népwv.

O@£An TN ouvepyaoiag
Yndpxouv noAdoi Adyol yia tn dnploupyia Baokwv ouvepyaotwy. Ol €1alpeieg pnopouv:

va BeATIOTONOLNCOUV TNV XPNON TWV NOPWV TOUG,

va kaAUWouvV 1a Keva ot SIKEG Toug SpactNPLOTNTEG,

va dnploupynoouyv veéa npoiova,

Va PETPLAo0oUV TO PIOKO NouU UnNdpxeL otn cUVAYN CUPHPAXLWV PE LoXUPOUG oUvEPYATEG NpLv avandBouv

6pdon,

va potpddovtal ta idla kavdaaia dlavopng.
Eival onpavikd va AdBete undywn OtL 0 opyaviopdg oag 6a pnopouce va cuvepyaotel pe éva oulvono
oUVEPYATWV, wotdoo, 6ev eival 6Aeg ol oxéoelg KaBoploTKAG onpaciag¢ yia tnh &paoctnpldtntd oag.
AdaBete unown OTL Ol CUVEPYAOieg Tpononololvtal oe 0AOKANPO TOV KUKAO {wNng Twv etalpelwyv. Oplopévol

TUnolL ouvepyaolwv pnopei va eival anapaitntol Katd 10 Npwto £to¢ dpactnpldtNTag PIag veopuoug
enxelpnong, aAAd evééxetal va aAAdgouv evidg Twv TPLWV NPWTWV ETWV.
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Pro Understanding and Developing Business Models in the Globalisation Era

Baolka epwTNPATA YA PLa AnNOTEAECPATLKN CUVEPYAOia

Katd tn dnploupyia/ ektipnon plag ouvepyaoiag o< pia etalpeia/ enixeipnon, ot ak0AouBeg epwTNOELG Pnopel
va glvat xpNolLpeg:

MNoleg ouvepyaoieg Pnopel va eival oTpatnyIKES yia TNV ENIXEPNON Pou;

MNotol €ival ot Baoikoi NpopNBEUTES;

Motol and Toug NPOPNBEUTEG KAl TOUG OUVEPYATES Pag npopnBevouy Toug Baolkoug ndpoug pag;
Ti €iboug ouvepyaoieg Talpladouv KaAUTEPA OTIG AVAYKES Pag;

MNoto eival n kaAutepn cuotdda/ aducida epodlacpou nou NpéneL va Bpiokopay;

Ol ouVEPYATEG KAl OL OUVEPYATieG prnopouv va ta§lvopnBouv o€ TE00EPIG OPASEG:

1. Ztpatnylkég ouppaxieg: AUTEG ol ouppaxieg npaypatonoloUvial Petafl PN aviaywviotwv. ML.x.
51a61KTUaKA Npaktopeia €16NCEWV Kal NPAKTopEia e16NCEWV €KTOG S1adIKTUoU .

2. ZuvaywvVviopog: Autd ouvendyetal ouvepyacia petafy aviaywviotwv. AUTEG Ol OUVEPYAOieg
ENLTPENOUV OTOUG OUVEPYATEG VA PETPLACOUV KAl va €NTUXOUV Pl Mo w@PEAPN KATavopn Tou
KlvdUvou. Mnopouv va BonBAoouv Toug CUVEPYATEG KAl TOUG QVIAYWVIOTEG va €UBUYpappLoTouv
NPOKEIPEVOU va SnPLoupynoouv €va véo npoidv.

3. Kowonpagieg: AuTéG oL €talplkéG oxéoelg opidovtal and ouvepydteg pe Kowvd evblagépov, yia
napasdelypa, avipetwnidoviag Pia Katdotaon £KTAKING avAykNg, SNPLOUPYWVTAg Pia véa enxeipnon
O€ P10 VEa ayopd N O€ PLa vEa YeEwyPaPLkn Neploxn. Mia cup@wvia kolvonpagiag Asttoupyei povo av
Kal oL U0 opyaviopoi napéxouv otolxeia. MNa napadelypa, pla €1alpeia nou €18IKEUETAL 0TNV NAPAywyn
TUploU pnopei va enAégel va Sleubuvel pla véa enixeipnon pe évav NpopnBeUTA CUCKEUAGLWV
TpoPipwy, pnaivovtag o€ pia véa ayopd, n.x. {UPaplkad ano tupi.

4. IXEO0ELG ayopaotN-NpopnOeuTh: AUTEG Ol OXEOELG €ival oL Nio KowvéG. E€aapanidouv tnv npooBaon
o€ pla aglontotn nnyn NpopnBelwy. Ma Toug NPopPnBeUTEG autd onpaivel ATl unNdpxel évag otabepdg
enBeBalwpévog ayopaotng yia To npoidv Toug.
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Napabeiypata Zuvepyaoiwv: ZTPATNYIKEG ZUPPAXIEG

H oupgwvia petafu Starbucks kat Barnes & Noble sival
éva napddelypa otpatnylkng ouppaxiag: n Starbucks
€Tolpddel tov Ka@é, n Barnes & Noble npopnBelel ta
BiBAia. Ot 6Uo etaipeieg potpddoval 1o KOOTOG TOU XWPOU
nNpog 6PeAog Kat Twv duo.

a kaAUutepn Katavonon tou 6£patog, NapakoAoubnote To
Bivieo: «MAOVEKTAPATA OTPATNYIKWY CUPPAXIWV  Kal
Kolvonpaglwy [2 kpiolpa npdypata yia tnv enituxial»

https://www.youtube.com/watch?v=dSmjgDFgOtY

Z1pATNYLIKEG CUPPAXIES
NAcovektApata

Mia cup@wvia otpatnyikng cuppaxiag Ba pnopouce va BonBnaoel pla €talpeia va avantugel pia nio
anoteAsopatikn diadikaaia.

Ol oTpatnyIkéG ouppaxieg enitpénouv oe 6U0 opyaviopous, atopa N dAAeg ovIOTNTEG VA £pyactouv
NPoG TNV KAteubuvon KOWVWV N CUOXETI{OPEVWV OTOXWV KAl va entUXOUV MEPLOCOTEPN OPYAVIKN
avantuén, n onoia 6a npaypatonolouviav o€ PeyaAUtePo XpoViKO Sldotnpa €dv kaBévag and autoug
epyaldétav povog tou.

Ol otpatnylkéG ouppaxie¢ pnopoUv va eival euédikteg, ol SUo etalpeieg bev xpeldletal va
OUYXWVEUOOUV KEPAAALa Kal nopouv va napapeivouv ave€dpinteg petagu toug.

2TpATNYIKEG CUPPAXieg pnopouv va avantuxBouv anod €1alpeieg S1aPOPETIKWV PEYEBWV Kal TUNwV.
Melovektnpata

Mnopei va undpxouv d1apopég otov TpOno Pe TovV onoio oL £Talpeieg Asltoupyouv Kal dnploupyouvial
OUYKpOUOELG €AV &g 600l onpacia otig eNKOLVWVIAKEG SEELOTNTEG KAL TNV EPNLOTOCUVN PETALU TwV
OUVEPYATWV.

Me TG pakponpdBEeoPEG OTPATNYLKEG CUPPAXIEG, 0 évag eTaipog pnopei va ekivnoel va e§aptdtal ano
ToV dAAo, unovopeUovtag TNV UYEia TNG ETALPIKAG OXEONG.
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Napadeiypata Zuvepyaoiwv: Zuvaywviopog

‘Eva napddelypa ouvaywviopou eival n nepintwon
NG Samsung nou npopnBevel €€aptAPata yia v
napaywyn tou Apple iPhone. Kal ot U0 etalpeieg
ONPELWVOUV, WOTO00, KOopuPaieG NwANCELS OTNV
ayopd smartphone. O NpwIApPXIKOG OKOMOG TNG
ouvepyaoiag €ivat n avfnon NG TEXVOAOYIKNG
notkliAopopPiag kat TNG avantuéng VEwV NPoiovVIwV.

MNAgoOVEKTAPATA TOU GUVAYWVLOHOU

O ouvaywviopoég unootnpidel TIG etalpeieg dtav avupetwnidouv VEEG NPOKANCELS NOU unayopeUouy oL
ayopéEG, KAatd OUVENELQ, O OPLOPEVEG NEPINTWOELG PNOPEL va lval n Nlo NPaktkn Avon.

ENttpénel OTIG €TALPEIEG va aNOKTACOUV AuAoUG NOPOUG.

H ocuvépyela ennpeddel cupnANpwHATIKoUG/6wpedv NOpous, Kablotwviag Toug nio NoAUTIHoUS Kal
6UokoAo va toug Pipnboulv.

O ouvaywviopdg dleyeipel Tn dlapoponoinon Kal tnv avantugn véwv Népwv. Q¢ anotéAeopa, EVIoXUEL
UG €talpeieg yla va enkevipwBoUv otnv Kawvotopia, kabwg aufdvouv tn ouvepyacia kal TG
EMNLKOLVWVIAKEG SEELOTNTEG PIAg Kal ol avBpwnol eveappuUvovial va PETadwaoouV TG YVWOELG Toug. H
QVIAYWVIOTIKN OUVEPYAOia ENLTPENEL OTIG ETALPEIEG VA ENTUXOUV OLKOVOWIESG KA{PaKag Kal va PELOouV
10 AEITOUPYLKO KOOTOG.

MELOVEKTAPATA TOU CUVAYWVLIOPOU

Yndpxel Npaypatikdg Kivouvog va XAoete Tov €AEyX0 TwV Loiwv nodpwv plag etalpeiag Adyw Kowwv
TexvoAoyLwv N NBavwv cupBiBacpwy oTov KUBEPVOXWPO, ONWE N KATAoKONE(a N 0 XaKTLBLOPOG.

O ouvaywviopog pnopel va odnynoel 0€ ACUPPETPIa TwV NAEOVEKTNPATWY NOU NPOoKUNTOUV and tn
oxéon Kal va dlaotpeBAwoel toug Adyoug otabepng ouvepyaaiag.

H ouvinapén kat n aAAnAeniépacn Twv peupdtwy CUVEPYAoiag Kal aviaywviopou otn oxéon Petagu
TWV PEPWV PNOPEL va PEIWOEL TNV ANOTEAECPATIKOTNTA TNG OUVEPYAoiag, €3dv oL Kolvoi otdxol Kal ol
okonoi twv cuvepyatwv 6ev talpladouv. Méoa o autd to oevdplo ival NiBavo ot Kolvoi otdxol Kat n
oxéon PETaty TwV CUVEPYATWY NOU €XouV TeBEl €K TwV NPOTépwV va apxidouv va napanaiouv.

MepIkEG POPEG OL VOULKEG pATPeG neplAapBdavouv oplopéva Beoniopéva oOpla eAsubepiag ANYNG
anopAacswy, ONwG To va PNV ENLTPENETAL OTIG £TALPEIEG VA SNPLOUPYNOOUV AAAEG CUVEPYAOIEG, YEYOVOG
nou odnyel o€ pelovéKTNPa Katd tn dnploupyia noAAanAwv ouvepyatikwyv Seopwv. Yndpxel évag
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OUYKEKPLPEVOG KivOUVOG PETATPONNG TWV OXECEWV O€ Nalxvidl pndevikoU abpoiopatog, e anotéAeopa
TNV anNwAELa EPNLOTOoUVNG Kal TNV entdeivwaon NG ox€oNng.

Ta PElOVEKTNPATA TOU ouvaywviopoU Pnopei va ouvdéovial pe tnv €lkdva tng €talpeiag, 1dlaitepa eav
pla etalpeia epgavidel avanoteAeopatikdTNTa otnv €EUNNPETINON MEAQTWVY N OTI( UNOOTNPLKTIKES
UNNpPEaieg.

Napabeiypata Zuvepyaoiwv: Kowvonpagia

Mia kolvonpagia €ival pla ouppwvia petagl enIXEPNOEWVY NoU UloBeToUv
Hla popeNn OCUVEPYATIKNG €pyaciag yia tnv eniteuén evog  Kolvou
oTPAaTNylKoU otoxou N okonou. Ol €1alpeie¢ napapévouv EEXwPLoTEG and
VOPIKN dnoyn. ZuvnBw¢ uloBeteital yia epnoplkous okonoug, Onwg n
KUuKAo@opia evog véou Npoidvtog M n €i0060¢G o€ pia véa ayopd.

To Google Earth €ival éva napddetypa kolvonpa&iag petagu tng Google kat
g NASA.

"H Google kat n NASA poipdadovtal pia kowvn entbupia - va npoapépouy €va
oupnav NANPoQopLWY 0 avBpwnoug o€ 6Ao Tov KOoPo" - Eric Schmidt,
dleubuvwy cupBounog tng Google.

NAcovektNpata
Avantuén véwv NpoidvIwy PEow avianAAayng yVwoewv Kal e€eLdikeuang,
Enéktaon o€ VEEG ayopEg,
ApolBaia evioxuon tng anddoong Toug Pe €lcoppdnnaon Suvatwy Kat aduvapwy oTolEiwy,
Kolva KOoTn, PApKETLVYK KAl XOpNYieg EkGNAWOCEwWY anod Kotvou,

Mpoowplvi cuvePyacia NePLOPLOPEVN XPOVIKG Kal ouVOESEPEVN PE TNV avANTUEN EVOG OUYKEKPIPEVOU
npoidévtog/ unnpeoiag,

Kolvoi atéxol Kal Kivéuvol.
Melovektnpata
AuokoAieg otn dladikacia ANYNG ano@acewy,

H éAAdswpn 6€opeuong pnopei va Snploupynaoel avicopponieg.
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Napabeiypata Zuvepyaoiwv: ZXEon ayopactn-npoPnOeuth

H oxéon ayopaoth-npopnBeuth eival évag tunog ouvepyaoiag nou neplAapBavel tnv aducida spodlacpou.
Aebopévou o1l 0 NeEAdTNG Kal 0 NpopNBeuTA¢ anAnAsgapTwyvtal, cuviotatal n dnyloupyia plag pakpoxpoviag
ox€0NG OTNV onoia o NpopnBeutng KePdidel pla emBupntn Béon evidg TNG aduoidag LKavonolwviag Tig
AVAYKES TwV NEAATwWV. QOTO00, AUTA N ENLXELPNPATIKA OXEON PNopei va dlagépel and tnv adnoyn TNG EPNAOKAG
Kal TNG OUVEXELAG.

Ma napadelypa, n Ford Motor Company €ival pla apepikavikn noAueBVIKA autokivntoBlopnxavia. H etalpeia
dnploupynoe to biktuo ABF, éva &iktuo nou neplAapBdvel pla AOTa NPOTIHWHEVWY CUVEPYATWV Kal
nNpopNnBeuTwV, Nou anoteAeital and 67 napaywyous kat 23 Pn Napaywyous NpopUnBeutég and 6Ao Tov KAoo.

NAcovektApata
Bpaxunpobeopeg M pakponpdBeopeg oxéoelg avanoya Pe Tn cupgwvia,

Avantuén epniotocuvng Pe TNV gvonoinon tnG €podlactikng aducidag, peyaAutepn 6€opeucn Kal
a¢loniotia,

EuKalpieg yIa EKNTWON TIPHWV KAl ELBIKEG NPOCPOPES,
EueAi€ia oto xpdvo NANPpWPNG,
Avtaddayn nAnpo@oplwy, NPoBALYEWY, YVWOEWV KAl NEAQTWV PETASU TOU Aayopactn Kal Tou
npopnBeuTn.
Meslovektnpata
YynAd eninedo apoaoiwong kal douneldg yia va edpalwbel n oxéon,
Akp1Beig NpoBALYelg yia TN PeAAoVTIKA anddoon Kal TG AVAYKEG Kal TwV dUO0 ENXELPNCEWVY,
Entdoyn Tou 0woToU ouvePYATN AGYW CUCXETLOPEVWV KIVOUVWYV Kal nibavwy npoBAnpdtwy,

TApNoN Twv Npo " NoBEcEWV ENAPKWG WG OUVEPYATNG.
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Napadciypata kat KaNég NnpaKTIKES
Napabdeiypata:

Ztpatnylkég cuppaxieg: Starbucks kal Barnes & Noble: MoipdZovtal 1o KO0TOG TOU XWPOoU
Zuvaywviopog: Samsung kat Apple: AvadntoUv texvoAoyLKn nolkidopop@ia yla va avantugouv véa Npoiovia
Kowvonpagieg: Google kat NASA: Zuvepyddovtal yla tnv eniteuén evog Kovou oTpatnylkou oTtdXou

Ixéoelg ayopaotn-npopnBeutin: Ford Motor Company kat 8iktuo ABF: AAAnAsgdptnon tng aduaidag
€QodlaopoU cUpPPWVa PE TG avaykeg tou NeAdtn
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ProBEM 2 Understanding and Developing Business Models in the Globalisation Era

Ava@popEg

https://www.investopedia.com/terms/s/strategicalliance.asp#:~:text=The%20deal
%20between%?20Starbucks%20and,the%20benefit%200f%20both%20companies/
[consulted 21/07/2020]
https://www.business2community.com/strategy/key-partners-and-your-business-
model-02278564

[consulted 21/07/2020]
http://www.ecommerce-digest.com/key-partnerships.html

[consulted 21/07/2020]
https://businessmodelanalyst.com/key-partners-business-model-canvas/
[consulted 17/07/2020]
http://www.leansolutions.it/management/modelli-di-business /business-model-

canvas-key-partnership
[consulted 17/07/2020]

https://strategyzer.uservoice.com/knowledgebase/articles/1194355-how-do-i-use-

the-key-partnerships-building-block-o
[consulted 21/07/2020]

CrashCourse, Value Proposition and Customer Segments: Crash Course Business -

Entrepreneurship #3
https://www.youtube.com/watch?v=m2[PvT920XM
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